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CERTIFIED PUBLIC ACCOUNTANTS 

“You see the numbers, we look for the opportunities.” 

Dedicated to helping our clients keep the money that belongs to them through a focus on tax. 

How to Protect Yourself from the Scoundrels in Washington 

and the Coming Tax Rip Off! 

There are many tax scams that go on not just during tax season, but all year round. These 
scams are perpetrated not only by individuals trying to get your money, but also unscrupu-
lous tax preparers telling you that they, and often they alone, can get you a HUGE refund.  
Below are some of these scams……..BEWARE! 
 
1. Phone Calls and Emails from the IRS. The IRS mandates that tax professionals file 

returns electronically and they really like to withdraw the money you owe from your 
bank account. But, no matter how electronic the IRS is going, they will NEVER send you 
an unsolicited email. If you get an email from an IRS “representative,” hit delete and no-
tify the IRS at phishing@irs.gov. This is not the IRS.     

2. Cultural or Religious Deductions Suggested. If you have a preparer that says you 
don’t have to pay your taxes because you are part of some religious or ethnic group, 
something is wrong and it is probably a scam. These scammers usually make a notation 
on the tax return and “work” the numbers so you get a refund of everything paid in dur-
ing the year.   

3. Unannounced Visits. The IRS does not show up to your home unannounced. You will 
know they are coming. The IRS typically communicates by snail mail, so if someone 
is at your door flashing their “credentials,” wanting to discuss a possible audit or 
your tax return from last year, make sure the deadbolt is locked! Whoever it is does not 
work for the IRS. 

4. Lousy Grammar. More often than not, when a scammer sends you that email or snail 
mail, there will be some sort of poor grammar in it. Scammers, for the most part, are not 
the most educated, so look for broken or poor English to give them away.  

5. Using Old Tax Laws. Scammers use old tax laws to get information from victims. Some-
times, they will find an old tax form and ask you to complete this form. What you don’t 
know is the form expired in 2009. The scammer is looking to get personal information 
from you.  

Unless you’ve been on vacation without any television or internet, or in a cave somewhere deep in 

Afghanistan, you know: 

 

The U.S. Supreme Court narrowly upheld the largest set of tax changes in more than 20 years! 

 

Yes, I’m talking about Obamacare. While the Supreme Court’s June 28th decision keeps in place the 

most significant reform to health care in the United States since the enactment of Medicare under LBJ 

in 1965, it also retains the largest set of tax law changes in more than 20 years. 

 

While the White House celebrated millions of Americans gaining access to insurance, many others, 

like the National Federation of Independent Business (NFIB), decried the stunning decision as a dan-

gerous expansion of the federal government. Chief Justice John Roberts stretched the definition of a 

tax in order to uphold the law. Nowhere else in our tax law do we call a fine, or a penalty for violation 

of the law, a tax.       Continued on page 2  
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Now, I’ll admit there are certain unfairnesses in our private health 

care system that need to be addressed, such as denying people 

coverage because of pre-existing conditions or capping the cover-

age of someone with a catastrophic illness. But, I continue to 

oppose Obamacare because of the real concern that the law rest 

on the presumption that the government can either impose higher 

and higher taxes or incur larger and larger deficits. 

 

There are 27 tax provisions in Obamacare, including: 

An increase in the floor for deducting medical ex-

penses from 7.5% to 10%; 

A new 0.9% Medicare tax on wages above $200,000 

($250,000 if married, filing joint); 

A new “responsibility payment” for some employers who 

cannot afford to offer health insurance; 

A new 10% tax on indoor tanning services; 

New fees on health insurance plans, drug manufacturers 

and medical device manufacturers; 

A new 3.8% Medicare tax on investment income when 

your income exceeds $200,000 ($250,000 if married, filing 

joint). 

 

There can be no doubt– Obama and the Congress are after our 

money, in bigger ways than anyone could ever have imagined! 

 

The future is uncertain. We all fear taxes are going to sky-rocket. 

Starting January 1, 2013, Americans face a $494 billion tax in-

crease, the largest ever in one year. Heritage Research shows the 

average family will see a tax increase of $4,138. Federal Re-

serve Chairman, Ben Bernanke, called it a “massive fiscal cliff” 

for the economy. According to The Washington Post, congres-

sional aides have taken to calling it “taxmageddon.” There will be 

a fight, but no one is ready for the full scale assault the leaders in 

Washington are setting in motion. 

 

Everything you own will be affected by Obama! 

 

You know that our country is in a real mess. And to be fair to 

President Obama, some of this disaster was inherited. But, in-

stead of taking common sense measures that would help things, 

the President is “hell-bent” on a path that will make the problems 

even worse. No matter what your income bracket, your age, or 

net worth, everything you own is subject to attack. 

 

New tax hikes don’t sound so bad until they affect your family! 

You probably don’t consider yourself rich, so while it may sound 

good to “soak the rich” with more taxes, the reality is that any 

time this has been attempted by Congress, the result has been 

higher unemployment and lower standard of living. Think back to 

the “Carter years.” He raised taxes and the economy went down 

the tubes. When you could get them, mortgages were 17%. Well, 

here we go again. Whether your income is modest or super high, 

the new higher taxes will affect you directly. What they don’t 

seem to get is that sounding good and putting people to work are 

two different things. 

 

I know you’ve heard it before… 

But, it’s true, the best time to get prepared for our uncertain fu-

ture is right now! Putting it off only compresses your time to act, 

limits your choices and costs you money. Maybe you plan...or 

maybe you’d rather fly by the seat of your pants. I understand. I 

spent 15 years working in-the-trenches in the family business 

before I became a CPA. I know where you’re coming from. I’ve 

been there too. 

 

So, I’m not suggesting you come in for a paid 

planning consultation. (I’m not trying to drum up busi-

ness.) You might not need good, solid, actionable, proactive ad-

vice. If so, fine. 

 

Either way, you owe it to yourself to check out my best-selling 

book, Breaking the Tax Code. In it, I, along with other top tax 

professionals from around the country reveal tax secrets and 

strategies to help small(er) business people 

“break the tax code” and keep more of what 

they earn. 

 

Alabama Congressman Jo Bonner said, “A 

copy belongs on everyone’s desk.” 

 

Breaking the Tax Code guides you, with the 

advice of leading tax professionals, like 

me, how to legally plan for, and minimize 

your tax burden while maximizing your 

cash flow. Whether you’re a millionaire or 

you’re just starting to build your nest egg, this book will lead you 

on the path to greater financial freedom with the turn of every 

page. These are proven strategies to legally minimize your taxes 

and help you keep more of what you earn. 

 

Don’t worry about getting bogged down in tax Mumbo-Jumbo, as 

the Mobile Chamber’s Business View said: “Its simple format can 

be understood by all taxpayers.” 

 

YES! Richard, please send me a copy of your best-

selling book, Breaking the Tax Code. I understand the 

book is free, but I am willing to help you out with the 

small shipping and handling charge of $6.95. 

 

 

 

Name 

 

Address 

 

City    State    Zip 

 

 $6.95 Check enclosed or  

Credit Card 

 

Credit Card Number   Expiration Date 

 

Fax to: (251) 633-4071 or mail to: 

Zevac & Lindsey, 1050 Hillcrest Rd., Suite A, Mobile, AL 36695 
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If and only to the extent that this publication contains contributions 
from tax professionals who are subject to the rules of professional 
conduct set forth in Circular 230, as promulgated by the United States 
Department of the Treasury, the publisher, on behalf, of those con-
tributors, hereby states that any U.S. federal tax advice that is con-
tained in such contributions was not intended or written to be used by 
any taxpayer for the purpose of avoiding penalties that may be im-
posed on the taxpayer by the Internal Revenue Service, and it cannot 
be used by any taxpayer for such purposes. 

Seven Characteristics of a Champion 

W hat is a champion? By definition, it’s someone who excels above all 
others. Generally it refers to a world class athlete, but it could just as 

easily apply to a top businessperson. Nancy Holland Morgan, a two time 
Olympic skier, has identified seven characteristics that can help us under-
stand how we too can get to the top of our game and become champions. 
 
You have to really like what you are doing. If you don’t have a love of the 
activity, an enthusiasm that turns into a burning, white-hot desire, then it 
may be time to sit down and reassess your life’s interest. Without it, you 
will not have the passion necessary to sustain the drive. Without passion, 
none of the other characteristics will even matter. 
 
Achieving success invariably means having to learn new techniques, master 
new skills, develop new strengths, or obtain new knowledge. But, more of-
ten than not, when we learn new techniques and skills, we don’t get it right the first time. We have to 
practice. Repetition, practice, review, effort, feedback, all go into learning the fundamentals. Commit-
ment to learning is an absolute necessity for improvement in any activity. 
 
Combine your desire with commitment to training, and you begin to formulate a thoughtful plan to im-
prove your performance. But, all the desire and commitment in the world won’t do you any good unless 
you have a goal. Champions set goals based on their strengths and weaknesses. Their plans revolve 
around reaching new thresholds based on increasing their strengths and overcoming their weaknesses. 
Champions know that to compete seriously for their personal best, they must surrender themselves to 
the goal. 
 
The first three characteristics prepare us for the fourth: tenacity. Life is a series of tests; we have to 
pass each one to go on to the next. As we move higher up the mastery scale, we take the chance of fal-
ling harder and longer. The falls are always painful. But, we must learn to get up after each fall and 
continue onward. 
 
No one today makes it to the top alone. All champions surround themselves with a support team. The 
strength of others is crucial to achieving the goal of championship status. Your support team may be 
only your closest family members, it may be a friendship circle, or it may consist of a paid staff of advi-
sors. Your team’s job is to keep you in the     Continued on back cover 

Buster’s Corner 

Well, didn’t we have a dog-
gone good time at the Dog 

Park! Thank you to all those 
who turned out for my party, 

Buster’s Birthday Bash. We had 
some doggie bags, hot dogs, 

and even a doggie door prize. 

This month’s Special Gold  

Member call-in times for 

Lindsey’s Insider Circle will be 

8/27/12 from 2:00 to 4:00 pm. To 

schedule your appointment,  

contact Kristen at  

(251) 633-4070. 



1050 Hillcrest Road, Suite A 

Mobile, AL 36695 

(251) 633-4070—phone 

(251) 633-4071—fax 

For more information, visit us at: 
www.ZevacLindsey.com 

 
For tax tips visit: 

www.TaxSaverTips.com 
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right attitude as you gain altitude. 
         
Do something every day that scares you just a little — not 
something life threatening, but something that causes you 
enough discomfort that you will become accustomed to 
pushing the envelope of your performance. Get to love your 
zone of discomfort. It means that we are in an awkward 
phase of learning a new skill or strategy to help us achieve a 
higher level of performance. Some people seem to move in 
and out of the discomfort zone more easily.  This is generally 
either because they have more experience living in the zone 
of discomfort or they have learned to fake it better than oth-
ers!  
 
People like to be around those who have an aura of self-
confidence and positive self-esteem. Self-confidence means 
you believe in the potential of achieving your goals.  High 
self-esteem means you are satisfied with your talents and 
are able to recognize and appreciate the talents of others. 
This is not about being arrogant, but rather a more humble 
expression that you are comfortable with yourself, your ac-
complishments, and your talents. 
 
Being a champion starts and ends from within. To achieve 

success, you must start with a strong desire and end with 
the courage to maintain positive self-esteem and confidence 

in your ability. But in between is where the real work takes 

place. Championship status takes every bit of inner strength 
and external leveraging you can muster. With hard work, the 

rewards will be those of a champion.

We Believe in Referrals 

We really believe in the process of referrals, so 
part of the service we provide is to be sure to re-
fer our clients and associates to other qualified 

businesspeople in the community. 
 

Below you’ll find a list of areas in which we know 
very credible, ethical and outstanding profession-

als. If you’re looking for a professional in a spe-
cific area we’ve listed, please feel free to contact 
us. We will be glad to put you in touch with the 

people we know who provide these services. 
 
 Home Insulation 
 Kitchen Remodeler 
 Air Conditioning Repairs 
 Marketing Coach 
 Dentist 
 Fitness Coach 
 Realtor 
 Bathroom Remodeler 
 Financial Advisor 
 Mortgage Broker 
 Used Auto Dealer 
 Interior Designer 
 Printer 
 Chiropractor 
 Massage Therapist 
 Auto/Home/Life Insurance 
 Advertising Specialties 
 Attorney  

Seven Characteristics– continued from page 3 

August 15th is National Relaxation Day. 
Enjoy! 


