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CERTIFIED PUBLIC ACCOUNTANTS 

“You see the numbers, we look for the opportunities.” 

Dedicated to helping our clients keep the money that belongs to them through a focus on tax. 

Be Open to Possibility and Opportunity 

In 1965, seventeen-year-old Fred DeLuca was looking for a way to earn extra money be-

yond his minimum wage income. He talked to a family friend, Dr. Peter Buck, who sug-

gested a sandwich shop as a business. DeLuca needed capital to finance the shop, so 

Buck provided him with $1,000 in capital and formed a partnership with him to start 

the sandwich shop. 

 
The plan was to provide healthier, less fattening fare at the sandwich shop. They opened 

their first shop in Bridgeport, Connecticut and struggled their first year. Opening an-

other shop their second year, they continued to struggle. 

 

Then they did something out of the ordinary. Where most business owners in their 

situation would consider throwing in the towel and running away, in a bold move the 

partners opened a third location. This time they tried something different from what 

they had done with their first two locations though, because they realized that… 

        Continued on page 3  

Severe Weather Preparedness Sales Tax Holiday Set 

The Alabama Department of Revenue recently 
announced Alabama’s first annual Severe 
Weather Preparedness Sales Tax Holiday will 
be held July 6 through July 8, 2012. Alabam-
ians are encouraged to stock up on a variety of 
supplies for protecting their homes or busi-
nesses during Alabama’s tornado and hurri-
cane season’s. 
 
Counties and municipalities can choose to join 
the state by removing their own local sales and 
use taxes from the same items during the 
same weekend. 
 
The following list contains examples of items 
covered under this year’s Severe Weather Pre-
paredness holiday. 
 
Items that have a sales price of $60 or less 
per item: 
 

 Batteries:  AAA-cell batteries, AA-cell bat-
teries, C-cell batteries, D-cell batteries, 6-
volt batteries, 9-volt batteries; 

 Cell phone battery; 

 Cell phone charger; 

 Portable self-powered or battery powered 
radio, two-way radio, weather-band radio 
or NOAA weather radio; 

 Portable self-powered light source, includ-
ing battery powered flashlights, lanterns, or 

emergency glow sticks; 

 Tarps, plastic sheeting, plastic drop 
cloths, and other flexible, waterproof 
sheeting; 

 Ground anchor system, such as bungee 
cords or rope, or tie-down kits; 

 Duct tape; 

 Plywood, window film or other materials 
specifically designed to protect window 
coverings; 

 Non-electric food storage cooler or water 
storage container; 

 Non-electric can opener; 

 Artificial ice, blue ice, ice packs, reusable 
ice; 

 Self-contained first aid kit; 

 Fire extinguisher; 

 Smoke detector; 

 Carbon monoxide detector; 

 Gas or diesel fuel tank or container. 
 

Items that have a sales price of $1,000 or 
less: 
 

 Portable generators and power cords. 
 

Beginning next year, the annual Sales Tax 
Holiday for Severe Weather Preparedness 
will be held during the last full weekend of 
February.  
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I’m glad spring is finally here! Now I can get a little more exercise in. 
Nothing like running a few laps around the yard to keep one trim and fit. 
I’ve tried to convince Richard to join me but, I’m beginning to think that’s 
about as likely as my dachshund sister Missy doing so. Now don’t get me 
wrong it’s not that Richard is a total couch potato but, it’s more like short 
bursts of energy. The closest he got to the First Light Marathon was 
watching the finish line. 
 
I’m also thinking about exercise because, according to the Association for 
Pet Obesity Prevention, a recent survey of veterinarians reported that 
more than half of America’s dogs and cats are overweight or obese. 
 
Perhaps you became aware of the obesity epidemic when a rap group 
released the song “Who Let the Dogs Out?” I suspect they needed copi-
ous amounts of grease to get through the doggie doors. 
 
The survey focused on cats and dogs, but exotic pets can put on extra 
weight as well. Here are some warning signs that your pet might be over-
weight: 
 

 When you mention your horse’s field, you’re speaking not 
of his pasture but his gravitational field. 

 Your aquarium snail needs a battering ram to get into the 
little castle. 

 Some old guy named Ahab is after your goldfish. 
 When your dog shakes after her bath, the National Weather 

Service issues a severe weather alert. 
 Suffering tongue fatigue, your cat decides to go through the 

car wash instead. 

 When your boa constrictor sheds his skin, an Occupy pro-
tester announces, “Hey look, a tent to sleep in tonight!” 

 
Ask your vet for tips on aiding the health and longevity of your best 
friend. I understand Hollywood is jumping on the bandwagon with the 
upcoming release of the animated extravaganza, “All Dogs Go To Zumba.” 
 
Mobile recently completed its first ever dog park at Medal of Honor 
(Cottage Hill) Park on Hillcrest Road. It’s a great place to let loose and run. 
(Sorry, cats are not allowed.) You should go check it out. In fact, later this 
month (Saturday, June 30th) you can join us there for my Birthday Bash 
between 9 am and 1 pm. Richard has promised kibble for both the 2-
leggers and 4-leggers. Be sure to bring a friend with you! 
 
I hear there will be dog photo opportunities, doggie bags, hot dogs and a 
doggie door prize. Come on, it’ll be a doggone good time. 
 
Until next time,  
 

B 

Buster’s Corner 

Congressman Jo Bonner (left) accepts a copy of  

Richard’s best-selling book, “Breaking the Tax Code” 

at a recent Women’s Business Center Quarterly  

Quorum sponsored by Zevac & Lindsey. Congressman  

Bonner said, “A copy belongs on everyone’s desk.” 

We Believe in Referrals 
We really believe in the process of referrals, so part 
of the service we provide is to be sure to refer our 
clients and associates to other qualified business-

people in the community. 
 

Below, you’ll find a list of areas in which we know 
very credible, ethical and outstanding profession-
als. If you’re looking for a professional in a specific 
area we’ve listed, please feel free to contact us. 

We will be glad to put you in touch with the people 
we know who provide these products or services. 

 Welding Supplies 
 Printer 
 Realtor 
 Auto/Home/Life Insurance 
 Chiropractor 
 Home Insulation 
 Event Planner 
 Private Pilot 
 Custom Metal Fabrication 
 Plumber 
 Personal Trainer 
 Custom Embroidery and Monogramming 
 Air Conditioning Repair/Replacement 
 Financial Advisor 
 Bulk Port Facility 
 Cultured Marble 
 Veterinarian 
 Remodeler  

 
It is said that our taxation system is a 

voluntary one. Do you remember 

when you volunteered? 
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Visibility and marketing were the two main factors to success. Believing their first shop was in a “crummy 

location,” they opened the third store in a highly visible location. That third store is still open today. 

 

The sandwich shop is Subway. Today they are the world’s largest restaurant chain in terms of number of loca-

tions, even larger than McDonald’s. As of May 2011, Subway had 33,749 shops and McDonald’s had 32,737. Plus 

Fred Deluca and Peter Buck are both on the Forbes list of the 400 richest Americans. 
 

Just like Fred all those years ago, you may be looking to supplement your income, but aren’t sure how to or what 

you’d do. Maybe you have an idea, but don’t know where to get the money to start it. Or perhaps you have your 

own business, but are struggling a bit. There are lessons that can be learned from the Subway story. 

 

The first being the value of collaboration. Fred needed an idea and capital to make more money. Peter was open 

to listening and came up with an idea and the money. A perfect solution. 

 

If you’re just starting out and have some pretty lofty goals it might make sense to find someone to help you with 

an idea or capital, or be on the investing side and help someone else with capital, an idea or both. It’s important to 

be open to all possibilities and all opportunities. 

 

Second, look for a way to do the opposite of what everyone else is doing. DeLuca’s unique selling proposition 

was outside the majority’s approach. He wanted a sandwich shop with healthy options, something that wasn’t 
available at the time. 

 

Lastly, focus relentlessly on your goal. DeLuca’s initial goal was modest: to supplement his income by opening a 

sandwich shop that served healthy food. By continuing to focus relentlessly, he was able to “run toward the fire” 

when it came time to open his third shop, again something many people would not have had the guts to do. As a 

result, he built Subway into the largest fast food chain in the world with estimated annual sales of $3 billion dol-

lars. 

 

A bonus lesson for you: Don’t let financing or lack of it, stop you. If you run into a roadblock in terms of fi-

nancing, keep in mind that like Subway, many small businesses are financed by friends, family, and personal 

funds. If you present people with a unique idea and a well thought-out business plan with a solid path for them to 

make a solid return on their investment, people will give you their attention. 

 

Now has never been a better time to start or expand a business. With the lowest interest rates in years, masses of 
highly qualified people are desperate for work. And most business owners are running away from opportunity, the 

field is wide open. 

 

What will you choose? To be a Fred DeLuca or Peter Buck? Or to remain with the majority and stay status quo? 

 

Adapted from an article by Dan Kennedy.  

Be Open to Possibility and Opportunity- continued from page 1 

Effective August 1, 2012 it will be 
against the law in Alabama to 
read, write or send a text mes-
sage, instant message, or an e-
mail while driving a motor vehicle. 
 
According to the national Highway Traffic Safety Ad-
ministration, texting while driving creates a crash risk 
23 times greater than when a driver is not distracted. 
And sending or receiving a text message takes a 
driver’s eyes from the road for an average of 4.6 sec-
onds.  During that short time, a driver going 55 miles 
per hour will cover the entire length of a football field. 

Catch Us on the Radio 

Join Richard and his co-host, Jim Byrd for “Safe Investing in the 

New Economy.” The show can be heard each Sunday evening at 

6:00 pm on WAVH FM Talk 106.5 and each Tuesday morning at 

10:05 WABF 1220 AM. 

In Case you Were Too  
Busy Tweeting... 

This month’s Special Gold Member call-in 

times for Lindsey’s Insider Circle will be 

6/25/12 from 2:00 to 4:00 pm. To schedule your  

appointment, contact Kristen at  

(251) 633-4070. 



1050 Hillcrest Road, Suite A 

Mobile, AL 36695 

(251) 633-4070—phone 

(251) 633-4071—fax 

For more information, visit us at: 
www.ZevacLindsey.com 

 
For tax tips visit: 

www.TaxSaverTips.com 
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“You see the numbers, we look for the opportunities.” 

If and only to the extent that this publication contains contributions from tax profession-
als who are subject to the rules of professional conduct set forth in Circular 230, as prom-
ulgated by the United States Department of the Treasury, the publisher, on behalf, of 
those contributors, hereby states that any U.S. federal tax advice that is contained in 
such contributions was not intended or written to be used by any taxpayer for the pur-
pose of avoiding penalties that may be imposed on the taxpayer by the Internal Revenue 
Service, and it cannot be used by any taxpayer for such purposes. 
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Beware of the “Experts” 

2012 is nearly half gone. How are you progressing with your 
goals? You do have goals, right? 
 
It is easy to get distracted by life’s daily activities. Many set 
goals, few follow through. 
 
When it comes to the economy, there are those predicting bet-
ter times ahead and there are those predicting horrible doom 
and gloom. As always. Now I certainly pay attention to what 
some of the experts say, but I try not to rely on any one expert 
too heavily, preferring to listen to the counsel of a mastermind 
group that I meet with regularly. After all, you should… 
 
Beware of expert pundits… 
 
“The Americans have need of the telephone, but we do not. 
We have plenty of messenger boys.” --- Sir William Preece, 
chief engineer at the British Post Office, 1878. 
 
“Who the hell wants to hear actors talk?”  
---H. M. Warner, Warner Bros., 1927. 
 

“I think there is a world market for maybe five computers.”  
---Tom Watson, chairman of IBM, 1943. 
 

“Television won’t be able to hold on to any market it captures 
after the first six months. People will soon get tired of staring 
at a plywood box every night.”  
---Darryl Zunuck, 20th Century Fox, 1946. 
 

“The world potential market for copying machines is 5,000 
at most.”  
---IBM executives to the eventual founders of Xerox, 1959. 
 
“There is no reason anyone would want a computer in 
their home.”---Ken Olsen, founder of main-frame-
producer Digital Equipment Corp., 1977. 
 

“No one will need more than 637 kb of memory for a per-
sonal computer – 640K ought to be enough for anybody.”  
---Bill Gates, Microsoft, 1981. 
 

“Next Christmas the iPod will be dead, finished, gone, ka-
put.”  
---Sir Alan Sugar, British entrepreneur, 2005. 
 

As computer scientist Alan Kay said, “The best way to pre-
dict the future is to invent it.” 
 
And I fully agree --- but with this adjustment: the best way 
to predict the future for YOUR business is to set measur-
able goals and with quantifiable actions attached to 
those goals. Don’t be distracted by the rush of technology, 
the clamor of the marketplace or the drum banging of the 
naysayers. Focus on what YOU will do during the rest of 
the year to make 2012 your best year ever.  

Don’t forget Father’s Day is Sunday, June 17.  
Happy Father’s Day!! 


