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CERTIFIED PUBLIC ACCOUNTANTS 

“You see the numbers, we look for the opportunities.” 

Dedicated to helping our clients keep the money that belongs to them through a focus on tax. 

Happiness and Old Sayings 
There’s an old saying that a boat is a hole in the water in which you throw money. 
Another, is that BOAT stands for: Break Out Another Thousand. 
 
The one which I kept dwelling on last month, though, was this one: The two happi-
est days in a man’s life are when he buys a boat and when he sells it. 
 
Yes, I sold my boat, an 18’ Bayliner Bowrider with a Mercruiser engine, but it did-
n’t feel like the second happiest day. Not sure I even felt happy.  
 
I liked being out on the water. I didn’t lose that connection. Sure, I had to spend 
some money on it, but despite its name, Balancing Act, it never felt worse than 
some cars I’ve owned. But I guess it was enough to tip the scales toward selling 
when I hadn’t had it out on the water more than twice in three years. 
 
I’ve kept my bicycle even though I’ve probably been on it less than the boat, but 
the bike doesn’t cost me anything other than some space in my utility room; so 
even though Carita has suggested I sell it as well, it was easy enough to shrug off 
the suggestion. But the boat storage fees came around every month like clock-
work. Finally, the incessant check writing was like water torture… drip, drip, drip. 
 
So I gave in. 
 
I guess, if I really wanted to be happy, I’d have arranged to buy my next boat the 
same day I sold the first one.  

The Truth About the “Tax Advantages” and Other Myths of 

Carrying a Mortgage Into Retirement 

My in-laws seemed to typify what I think the WWII 

generation’s approach to retirement was. You saved, 

you scrimped, you paid off your mortgage and your 

credit cards, then, purchased your last car so that 

when you hit retirement you could relax. Your re-

tirement income was used for putting bread on the 

table, gas in the car and healthcare. If there was any 

abundance then you could think about luxuries or 

travel. Retirement, when it first occurred, was not 

planned as a long-term stage of life. This was also 

the generation that experienced the great depres-

sion. 

 

Today’s retiring baby boomers, as a group, are not 

approaching retirement in the same manner as their 

parents. Despite vanishing pensions, increasingly 

low 401(k) balances and threats to Social Security 

and other welfare programs, retiring baby boomers 

seem to have little or no desire to give up their cur-

rent lifestyles. 

The Securian Financial Group surveyed baby boomers 

and retirees in 2013. Just under half of the 526 retir-

ees, 49% carried debt into retirement. Of those that 

carried debt into retirement, 59% carried mortgages; 

59% carried credit card balances, and just over 30% 

carried car loans. That debt may carry well into their 

retirement. Twenty-two percent expected it would 

take longer than 10 years to pay off their debt. 

 

Based on the latest data available, the average US 

household owes $7,115 to credit card companies. How-

ever when we focus in on just the households with 

unpaid credit card balances stretching out over sever-

al months, then the average credit card debt skyrock-

ets up to $15,252. 

 

Lately there been some financial planners suggesting 

that retirees continue to carry a mortgage into and 

throughout retirement. Reinvest the money from your 

home equity,   Continued on page 3 
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Chasing Your Tail in the Dog Days of Summer 
"The world is more malleable than you think, and it's waiting for you to hammer it into 

shape." -Bono 

  

The dog days of summer (like, right around ... now), can be tempting for the regular small 

business owner. 

 

Sure, some of you are right in the thick of your busiest time (back-to-school sales, ramp-up 

to the fall, etc.) -- but a good number of business owners I know are still shaking off the 

dust from the summer, are on vacation, etc. 

 

It can be tempting to sit back and let your business run its course, without 

your firm hand guiding the rudder. You can even focus on the day-to-day tasks or 

running your business, and not be the one driving anything tactical (let alone strategic) in 

your business. 

 

That would be a colossal mistake. 

 

With communication and online media landscapes shifting so rapidly, it's never been more 

critical to form lasting relationships with your existing customers, and to have an actual 

system (read: more than a hope and a phone call) for finding and communicating with 

prospects, on a regular basis. 

 

YOU are STILL the one responsible for driving sales in your business. You can't simply trust 

it to reps, or to "hope" that your name is sufficiently "out there." 

 

In my opinion, it all comes down to marshmallows. 

 

I remember reading about a study done years ago regarding the effects of instant gratifica-

tion... 

Edited excerpt from Wikipedia 

Mischel's famous research study, "The Marshmallow Test," showed the im-

portance of impulse control and delayed gratification for academic, emotional and 

social success. 

 

In the 1960s at the preschool on the Stanford University campus, Mischel put 

marshmallows in front of a room full of 4-year-olds. He told them they could have 

one marshmallow now, but if they could wait several minutes, they could have 

two. Some children eagerly grabbed a marshmallow and ate it. Others waited, some 

having to cover their eyes in order not to see the tempting treat and one child even 

licked the table around the marshmallow! 

 

Mischel followed the group and found that, 14 years later, the "grabbers" suffered 

low self-esteem and were viewed by others as stubborn, prone to envy and easily 

frustrated. The "waiters" were better copers, more socially competent and self-

assertive, trustworthy, dependable and more academically successful. This group 

even scored about 210 points higher on their SATs. 

   

Fascinating study ... so what does this have to do with you?  

 

Business thought leader, Jim Rohn, could see it a mile away, when he wrote about the harvest. 

 

Paraphrasing Mr. Rohn: It's about planning, focus, and execution (and later ... harvesting) vs. 

chasing the fad of the week, getting distracted, and wasting time you can't ever get back. 

 

How many "get rich yesterday guru" emails did YOU get today? How many "pressing" client/

staff questions did you manage, rather than focusing on revenue-generating tasks for your 

business? How much time do those things waste? How many rabbits can you chase at one 

time? 

 

Now, more than ever: Plan, focus, execute, and harvest. 

 

Be ruthless about your time. Don't let the guru of the week waste it by trying to convince you 

that there's a golden goose and only they know where it is. The real experts produce results 

for themselves AND help multitudes of others do the same.  

 

The guru of the week produces results for the guru of the week and his insider buddies.  

 

Don't bite.  

 

And, separately -- chances are very good that you're executing tasks which could 

be easily handled by a $15/hr employee (or $8/hr, even) ... and keeping you from 

pursuing what only you, the owner, care most about: growing revenue.  

 

There really is a tyranny of the urgent. Fight against it. Instead: Do at least one thing 

today to get, or keep, a customer. That's your most important task.  

Looking for Someone You 
Can Rely On? 
 
We really believe in the process of refer-
rals, so part of the service we provide is 
to be sure to refer our clients and asso-
ciates to other qualified businesspeople 
in the community. 
 
To the right, you’ll find a list of areas in 
which we know very credible, ethical 
and outstanding professionals. If you’re 
looking for a professional in a specific 
area we’ve listed, please feel free to con-
tact us. We will be glad to put you in 
touch with the people we know who 
provide these services. 

 Welding Supplies 
 Home Insulation 
 Signs 
 Home Builder 
 Financial Advisor 
 Hair Dresser 
 Realtor 
 Chiropractor 
 Massage Therapist 
 Auto /Home /Life Insurance 
 Dentist 
 Land Surveyor 
 Veterinarian 
 Printer 
 Mortgage Broker 
 Attorney 
 Cultured Marble 
 Air Conditioning  

If and only to the extent that this publication contains contributions from 
tax professionals who are subject to the rules of professional conduct set 
forth in Circular 230, as promulgated by the United States Department of 
the Treasury, the publisher, on behalf, of those contributors, hereby states 
that any U.S. federal tax advice that is contained in such contributions was 
not intended or written to be used by any taxpayer for the purpose of 
avoiding penalties that may be imposed on the taxpayer by the Internal 
Revenue Service, and it cannot be used by any taxpayer for such purposes. 

“You can’t climb the 
ladder of success 

with your hands in 
your pockets.” 

 
~ Arnold Schwarzenegger ~ 

http://en.wikipedia.org/wiki/Stanford_marshmallow_experiment
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they say, and suddenly that new income is making your golden 

years a little more golden. Brilliant strategy, right? Wrong! 

 

The idea behind this strategy is that your residence produces no 

income and your home equity is useless unless you borrow against 

it. Historically, in the long run, homes provide a rate of return be-

low that of a properly diversified investment portfolio. Because 

home equity typically makes up a substantial portion of a retiree’s 

net worth, it can be argued that by trading the asset of the equity in 

home for a properly diversified portfolio asset you’ll make more 

money. Secondly, they say investments such as mutual funds or 

exchange traded funds are easily liquidated and can be sold piece-

meal to meet extra spending needs. Lastly, it is 

argued that interest on a home loan is tax deduct-

ible. This can serve to minimize the cost of using 

this form of leverage, making it easier for your 

investments to outperform. 

 

Despite the rosy picture painted by its propo-

nents, a mortgage is simply another form of lev-

erage. With leverage, your risk is increased and your financial life 

becomes more complicated. Furthermore the income you get from 

your investment will likely fluctuate. Prolonged downward fluctua-

tions like we saw in 2008 could erode your financial base, poten-

tially jeopardizing your future stability and ability to keep up with 

the payment. This variability could affect your peace of mind. If you 

become frightened during swift downturns you may overreact by 

tapping into your portfolio in order to pay off the mortgage. In-

stead of reaping the benefits of market increases you may actually 

end up suffering from market losses. 

 

Although 30 year average returns for stock market or mutual fund 

investments run around 10 to 12%, short-term returns are never 

the same as long-term returns. The average retiree’s investment 

horizon is generally much less than the “long-term”. You can’t expect 

steady annual returns that resemble historical averages. In other words 

you can’t rely on average returns when thinking that you can invest 

your home equity and come out ahead. Unless you can invest in a vehi-

cle with a guaranteed return that is at least 2% higher than your mort-

gage cost, then you’re fooling yourself. Your mortgage has a guaran-

teed rate you’re committed to pay. If you can’t guarantee a 2% margin 

(most banks have at least a 2% spread between the interest rates they 

charge and the interest rates they pay), then the risk is not worth the 

downside. 

 

Many of you may be skeptical about the value of paying off your mort-

gage because of all the hype about the value of the tax deduction relat-

ed to owning a home. But it’s just a myth. And a myth I can easily dis-

credit. 

 

Let’s assume you have a $200,000 mortgage with a 

4% interest rate. That means you’re sending $8,000 

to the mortgage company, excluding any principal. If 

you itemize your deductions, then you may get a tax 

benefit of between 15 and 35% of the interest paid. -- 

Only about half of homeowners receive a tax benefit 

from their mortgage. -- For sake of the conversation, let’s say 25%. 

That’s $2,000. So, for the “tax advantage” of your mortgage, you send 

at least $8,000 to the mortgage company in order to avoid sending 

Uncle Sam $2,000. Doesn’t sound like saving money to me. 

 

If you pay off your mortgage you’ll increase your cash flow, have less 

stress, fewer worries, and sleep better at night! 

 

Warning: Don’t pull money out of retirement accounts to pay off debt 

except in extremely rare circumstances. Done incorrectly, you can end 

up paying thousands of dollars in unnecessary taxes and penalties. 

Make sure you consult a tax advisor before making a withdrawal from 

a retirement plan.  

The Truth—continued from page 1 

Labor Day Trivia 
The first Labor Day observance was a parade on September 5, 1882. Sponsored by 
the Central Labor Union, ten thousand workers paraded through New York City. 
 
The Labor Day rally was an attempt to gain support for a reduction in, the then 
standard, 12 hour workday. 
 
Grover Cleveland made establishing Labor Day as an official national holiday a 
part of his political campaign. In 1894, he made good on the promise and signed 
a law designating the first Monday in September as Labor Day. 
 
In 1955, the very first Waffle House opened its doors to the public on Labor Day. 
Since then, Waffle House has served nearly 900 million waffles from over 1,600 
locations. 
 
Today, Americans by the millions celebrate Labor Day as the unofficial end of 
summer with backyard barbecues or a trip to the beach. Millions more will opt to 
take advantage of Labor Day sales at stores coast to coast or online. 
 
AND… are you ready for some football? The first official NFL kickoff game is 
played on the first Thursday after Labor Day.  

This month’s special  
Member-Only call-in times 
for Lindsey’s Insider’s Circle 
will be 9/22/14 from 2:00 to 
4:00 pm. To schedule your 

appointment, contact  
Kristen at (251) 633-4070. 

 
Not a member yet?  

Find out how to become 
one today! 



1050 Hillcrest Road, Suite A 

Mobile, AL 36695 

(251) 633-4070—phone 

(251) 633-4071—fax 

For more information, 
visit us at: 

www.CPAMobileAL.com 
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Ask the Taxpert 

Question:  
Now that I’m on a fixed income, what’s the most important 

thing I can do to reduce my taxes? 

 

Answer: 
Sometimes you rock along from year-to-year doing the 

same ole thing because it’s what worked in the past…or 

someone once told you that’s the way things were. Well 

things change. Every day. If you’re over 65 or disabled 

and still paying the property taxes you were paying be-

fore that milestone you may be paying too much. 

 

According to information obtained from the Mobile Coun-

ty (AL) Revenue Commissioner’s Office, all property own-

ers 65 or older are eligible for an exemption from all State 

property taxes. County, school and municipal taxes still 

apply. The exemptions apply even if only one of the own-

ers of a jointly owned property meet the qualifications. 

 

To apply for this exemption, you must: 

 Be 65 years old, 

 Own and occupy the property as your primary resi-
dence, and  

 Visit one of the Revenue Commissioner’s offices to pre-
sent proof of age and sign an assessment sheet. 

 

Low income property owners 65 and older may also be 

eligible to claim exemption from a certain portion of the 

county, school and municipal property taxes. 

 

To qualify you must be 65 years old, own and occupy the 

property as your primary residence and your taxable in-

come must not exceed $12,000 – bring your tax return. 

 

If either you or your spouse is totally and permanently dis-

abled or legally blind, you may be eligible for a complete 

exemption from all property taxes on your residence, re-

gardless of your age or income. 

 

For more information, contact our office or your local 

County Revenue Commissioner. 

 

Do you have a question for the Taxpert that you’d like to see 

answered in a future Taxing Times, or perhaps just an issue 

you’d like the Taxpert to address? Send the Taxpert a note to 

Taxing Times, 1050 Hillcrest Rd., Ste A, Mobile, AL 36695 or an 

email to taxpert.zl@comcast.net. 

Catch Us on the Radio 
 

Richard is the co-host of  
“Safe Investing in the New Economy”  

with Jim Byrd. The show can be heard each Sun-
day evening at 6:00 pm on WAVH FM Talk 

106.5 and each Tuesday morning at 10:05 am on 
WABF 1220 AM. 

“The great accomplishments of man have  
resulted from the transmission of ideas of 

enthusiasm.” 
 

~ Thomas J. Watson ~ 

We’d like to wish you a very safe and Happy Labor Day!! 


