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CERTIFIED PUBLIC ACCOUNTANTS 

“You see the numbers, we look for the opportunities.” 

Dedicated to helping our clients keep the money that belongs to them through a focus on tax. 

How Is Your Parent’s Estate Plan? Do You Even Know? 
A thoughtful estate plan can make your heirs lives easier. But it is your parents’ estate planning that will 

make your life easier. 

 

Not every family has fostered the ability to speak openly in love. But if you have begun that process, here 

is an outline of what grown children need to know about their parents’ business. In fact, adults of any age 

should update their estate plan every year. 

 

And, as a parent, if you are willing to share some of this information with your children—especially if one 

of them is also the executor of the estate— they’ll appreciate having the facts and be more prepared emo-

tionally when the time comes. They will know your wishes ultimately anyway, and good communication 

will lessen any surprises ahead of time. They will benefit from knowing the answers to the following ques-

tions: 

 

Do you have enough saved for a comfortable retirement? Many financial planners use a safe withdrawal 

rate by age to make sure the clients will still have enough money toward the end of their retirement. But, 

this isn’t always the case, and is worth looking into. If your spending is under this withdrawal rate, you 

have more than enough and probably can leave a legacy to your heirs. But, if you are over this rate, you 

may run out of money and have to compromise your standard of living abruptly. It may be uncomforta-

ble, even embarrassing, for parents to share their finances with their children, but grown children often 

want to know how their parents are doing.    Continued on page 2  

Commonly Missed Business Deductions 
Many business taxpayers overlook legitimate business deductions, resulting in an overstatement of their tax 
liability. Some of the more commonly missed deductions include: business expenses paid out of personal funds, 
expenses related to a home office, and the use of personal telecommunication devices for business purposes.  
 
General Business Expenses 
Generally, a deduction is allowed for all ordinary and necessary expenses paid or incurred during the tax year 
in carrying on any trade or business. Business owners who use their personal funds for business expenses, such 
as office supplies, often fail to deduct this as a qualifying expense. 
 
A trade or business expense is deductible as such only if it is “ordinary and necessary.” An “ordinary” expense is 
generally one that is normal, customary, or usual for a business under the facts and circumstances of the situa-
tion. A “necessary” expense is one that is appropriate and helpful for the trade or business. A final requirement 
is that this expense must be reasonable. 
 
One of the more commonly overlooked general business expenses is the business use of personal telephones, 
cellular telephones, and internet connections. If you carefully document how much these devices are used for 
personal and business use, the business portion may be deductible. 
 
Home Office Deductions  
If you use part of your home as a home office, you may be entitled to deduct expenses related to your home 
office based on the square footage the home office occupies. Related expenses include: mortgage interest; 
property taxes; utilities; insurance; and repairs. 
 
To qualify for the deduction, the portion of the home that is used for the home office must be used regularly 
and exclusively as your principal place of business. To be your principal place of business your home office 
should be the place where, in the normal course of business, you meet with patients, clients, or customers.

        Continued on page 3  
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How Is Your Parent’s Estate Plan?  
continued from page 1 

Where are the important documents? The five documents your 

children should be able to retrieve quickly are: a will; a living will; a 

power of attorney; a directory of basic information; and the latest 

end-of-year financial statements.  

 

The directory of information should list the assets of your estate, 

along with the account or policy numbers and contact phone num-

bers. It also helps to indicate your intentions for the distribution of 

each asset, which will help confirm you have the correct titling and 

beneficiary designations on every portion of your estate. 

 

You may have structured your will to divide your estate equally 

among your children. But, if you have tried to make it easy for one 

child to access your bank accounts by adding his or her name, you 

have overridden your estate plan and left that child joint tenancy 

with complete rights of survivorship. This can be a problem. 

 

Titling and beneficiary designations are legal estate planning ac-

tions. It’s best to review them with your legal advisor. Various types 

of assets are best designated differently in the estate plan. This is 

not the occasion for do-it-yourself thrift. It is a rare family that has 

compiled and reviewed a complete list of estate assets: bank ac-

Fossil evidence shows that turkeys roamed the Americas 10 mil-

lion years ago. 
 

The traditional cornucopia was a curved goat’s horn filled to brim 
with fruits and grains. According to Greek legend, Amalthea (a 

goat) broke one of her horns and offered it to Greek God Zeus 
as a sign of reverence. As a sign of gratitude, Zeus later set the 

goat’s image in the sky, also known as constellation Capricorn. 
Cornucopia is the most common symbol of a harvest festival. A 

horn shaped container, it is filled with abundance of the Earth’s 
harvest. It is also known as the ‘horn of plenty’. 

 
Turkeys can have heart attacks. When the U.S. Air Force was 

conducting test runs and breaking the sound barrier, fields of 
turkeys would drop dead. 

 
Turkey is the traditional dish for the Thanksgiving feast. In the 

U.S., about 280 million turkeys are sold for the Thanksgiving 
celebrations. There is no official reason or declaration for use of 

turkey. They just happened to be the most plentiful meat availa-
ble at the time of the first Thanksgiving in 1621, starting the 

tradition. 
 

Nearly 88% of Americans eat turkey on Thanksgiving Day. 
 

Every president since Lincoln proclaimed Thanksgiving Day as 
the last Thursday in November. But, in 1940 and 1941 Franklin 

D. Roosevelt proclaimed Thanksgiving the third Thursday in No-
vember to lengthen the holiday shopping season. This upset 

some people. 

 
On the West Coast of the U.S., Dunge-

ness crab is common as an alternate 
main dish instead of turkey, as crab 

season starts early in November. 

Twenty percent of cranberries eaten are eaten on 

Thanksgiving. 
 

There are four places in the U.S. named after the holiday’s traditional 
main course – Turkey, TX, Turkey Creek, LA, Turkey, NC, and Turkey 

Creek, AZ. There are also nine townships around the country named 
Turkey, with three in Kansas. 

 
It was not until 1941, that Congress declared Thanksgiving as a na-

tional holiday. It was declared to be the fourth Thursday in November. 
 

Some of the Coolest Thanksgiving Facts 

Thank You!      Thank You! 

 

Thanks to YOU, the word is spreading. Thanks to my  

clients and friends who graciously referred me to their 

friends, neighbors, customers, and relatives last month! I 

enjoy building my practice based on the positive comments 

and referrals from people just like you.  

I couldn’t do it without you! 

 

~ Kevin Graf ~  

~ Danielle Genry ~  

~ Penny Beckham ~  

~ David & Merrily King ~ 

counts, investment accounts, retirement accounts, real estate holding, life 

insurance, health savings accounts, and so on. 

 

Are there any special bequeaths? Any promises you have made should 

be documented. Your good intentions won’t matter if you aren’t around 

to implement them. If you have promised money to a charity, and want 

that obligation kept, document it. If you have promised to loan a child 

money, document it. If you have promised to help fund your grandchil-

dren’s college education, document it. Without documentation, none of 

these promises can be kept if you aren’t around to make the decisions. 

 

Are there plans to remarry? If parents have remarried, intergenerational 

estate planning is even more critical. Prenuptial agreements and careful 

estate planning are required in the case of second marriages, to avoid 

disinherited children or grandchildren from the first marriage. The de-

fault is rarely a good option. 

 

Do you have any prepaid funeral arrangements? Do you want to be bur-

ied or cremated? Do you have any preferences for a memorial service? 

Although it may seem macabre to plan your own funeral, a memorial 

service takes time and thought. It will be that much more special and 

comforting to your family when it is filled with your favorite music and 

readings. Encourage your children’s interest in your estate planning. Most 

of the time, their intentions are honorable. They may simply want to 

understand your values and therefore your wishes.  
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If and only to the extent that this publication contains contributions from tax professionals who are subject to the rules of professional conduct set forth in Circular 230, as promulgated by 
the United States Department of the Treasury, the publisher, on behalf, of those contributors, hereby states that any U.S. federal tax advice that is contained in such contributions was not 
intended or written to be used by any taxpayer for the purpose of avoiding penalties that may be imposed on the taxpayer by the Internal Revenue Service, and it cannot be used by any 
taxpayer for such purposes. 

Commonly Missed Business  

Deductions—continued from page 1 

Meals and Entertainment Expenses  
Business owners will frequently use their personal funds to pay for meals and entertain-
ment expenses. These expenses qualify as a business deduction, subject to certain limita-
tions. To be deductible as business expenses, entertainment expenses must have a proxi-
mate relation to your trade or business and be reasonably expected to benefit the trade or 
business. 
 
Deductions for business meal expenses are subject to the same business connection re-
quirements as entertainment expenses. However, the deduction will be denied if the 
meals are lavish or extravagant, or if you or an employee are not present when the food 
or beverage is served. The deduction is allowable when the customer’s spouse, your 
spouse, or both are present at the meals, provided the general conditions for deductibility 
are otherwise present. The cost of entertaining business associates and customers at home 
is also deductible. However, in the case of business meal entertaining at home, you must 
be able to clearly show that the expenditure was commercially, rather than socially, mo-
tivated. 
 
Substantiation 
Regardless of the type of cost you are trying to deduct as a business expense, you must 
be able to substantiate each expense, and how it relates to your trade or business. The 

importance of keeping accurate and appropriate records cannot be over emphasized.  

What I’m Reading… 
 
NOW 
The Hades Factor  
by Robert Ludlum and Gayle Lynds 
The Golden Rules: 10 Steps to World-Class    
Excellence in Your Life 
and Work  
by Bob Bowman 
 
RECENTLY 
Trunk Music  
by Michael Connelly 
Talk Like TED  
by Carmine Gallo 

How Do You Unlock the Full Power of Networks? 
In the book Masters of Networking, Don Morgan asserts that there are 
three ways to increase the power of your network and improve its ability 
to help you achieve goals. Fortunately, he says, anyone can create this 
leverage by understanding three fundamental characteristics of human 
nature. However, he goes on, only those dedicated to becoming master 
networkers will commit to mastering the arts of friendship, generosity, 
and character. The person who creates this trilogy of leverage will be on 
the road to unlocking the full power of networks. 
 
Friends like to help friends. And at some point in your life, you’ve proba-
bly helped a good friend do something that you might not have enjoyed 
doing— painting a room, helping out with the move--just because he was 
your friend. You really couldn’t avoid it. If you make good friends of your 
networking associates, you gain the same kind of leverage. 
 
How do you turn networking associates into good friends? There’s noth-
ing complicated or mysterious about it, Morgan says. Think back how 
you and your best friend became friends. You went places together, did 
things together, talked about things, and one day you realize that you 
have been best friends for some time without even realizing it. 
 
That’s what you do with your networking partners. Go places with them, 
do things with them, help them when they need help. Soon you’ll discov-
er that associates have become good friends. Not all of them, of course, 
but the more effort you put into it, the more friends you’ll make. And 
the more powerful your network will be in helping you achieve goals. 
 
You’re at a party. You’re given several presents. You don’t have anything 
to give in return. How do you feel? A little less than wonderful, right? 
It’s human nature to want to give a gift in return. 
 
The same holds true in networking circles, when you give something to 

a networking associate- a business referral, 
emotional support- she’ll want to give you 
something in return. Perhaps you won’t get a 
return gift immediately. However, the more you 
give your networking partners, the more in-
clined they will be to reciprocate. 
 
A true gift is an unconditional gift; you give 
without expecting anything in return. However, 
usually you get something back anyway. First, 
you gain the satisfaction of helping a friend. 
Second, human nature dictates that you will get 
something in return. When you least expect it, 
you may receive a gift worth far more to you 
than the time and effort you expended. 
 
The most lasting impression others have of you 
is the first impression: the way you looked and 
behaved when they first met you. If that’s a bad 
impression, it may take a long time to over-
come and others may be reluctant to get in-
volved with you. A master networker under-
stands this and puts a lot of effort into creating 
a good first impression by dressing and behav-
ing appropriately at all times. 
  Continued on back cover  

This month’s special Member-
Only call-in times for Lindsey’s 
Insider’s Circle will be 11/21/16 

from 2:00 to 4:00 pm.  
To schedule your appointment, 

contact Kristen at  
(251) 633-4070. 

Not a member yet?  
Find out how to become one 

TODAY! 



1050 Hillcrest Road, Suite A 

Mobile, AL 36695 

(251) 633-4070—phone 

(251) 633-4071—fax 

www.CPAMobileAL.com 

To be removed from our mailing list call/email us: 
(251) 633-4070 or info@cpamobileal.com. 

How Do You Unlock— 
continued from page 3 
However, your long-term 
image goes well beyond 
how you look at first 
glance. Equal in im-
portance, according to 
Morgan, are three charac-
ter attributes: responsi-
bility, reliability, and 
readiness. The group needs 
some tasks done or problem handled, do you 
take responsibility? Can you be counted on to 
come through when the need arises? Are you 
quick to volunteer your services? 
 
Above and beyond the first visual impression 
you make, your responsibility for, reliability 
within, and readiness to participate in group 
activities become the most important aspects of 
your image in the long run. If the group sees 
you as an asset by virtue of your character, 
individuals in the group will trust you, rely on 
you, and enjoy associating with you. And they 
will feel more comfortable referring their 
friends and associates to you— and your busi-
ness. 
 
In the end, this trilogy of networking leverage 
comes down to an old principle, known in 
some parts of the world as the “Golden Rule”. 
In BNI we just phrase it a little differently: 
“Givers Gain.” 
 
To find a BNI chapter near you, visit BNI.com. 
 

Happy Thanksgiving! :-) 

Looking for Someone You Can Rely On? 
We really believe in the process of referrals, so part of the service we provide is 
to be sure to refer our clients and associates to other qualified businesspeople in 
the community. 
 
Below, you’ll find a list of areas in which we know very credible, ethical, and 
outstanding professionals. If you’re looking for a professional in a specific area 
we’ve listed, please feel free to contact us. We will be glad to put you in touch 
with the people we know who provide these services. 

 Custom Monogramming and Embroidery 
 Identity Theft Protection 
 Plumber 
 Pest Control 
 Welding Supplies 
 Realtor 
 Office Furniture 
 Caterer 
 Insurance 

 Printer 
 Banker 
 Attorney 
 Financial Advisor 
 Dentist 
 Business Coach 
 Veterinarian 
 Electrician 
 Cultured Marble 

“If you think Independence Day is America’s defining       
holiday, think again. Thanksgiving deserves that title,   

hands-down.” 
- Tony Snow 

 
“There is one day that is ours. Thanksgiving Day is the one 

day that is purely American.”  
- O. Henry 

 
“Thanksgiving, man. Not a good day to be my pants.” 

- Kevin James 
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