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CERTIFIED PUBLIC ACCOUNTANTS 

“You see the numbers, we look for the opportunities.” 

Dedicated to helping our clients keep the money that belongs to them through a focus on tax. 

Tax Avoidance Schemes Included in IRS’s 2022 “Dirty Dozen” 
The IRS’s annual “Dirty Dozen” list of tax-related scams 

and dodges contained bogus tax avoidance strategies the 

Service warned taxpayers to steer clear of. 

 

The IRS reminded taxpayers that they are taxed on their 

worldwide income. Over the years, taxpayers have been 

lured by unscrupulous promoters to hide assets in offshore 

accounts and in accounts holding cryptocurrency or other 

digital assets. Some individuals have used foreign trusts, 

employee-leasing schemes, private annuities, and struc-

tured transactions attempting to conceal the true owner-

ship of accounts or insurance plans. 

 

The IRS urges taxpayers not to be misled into believing this storyline, saying they have the ability “to 

identify and track otherwise anonymous transactions of international accounts, as well as digital assets.” 

 

The IRS said it continues to focus on “people who choose to ignore the law and not file a tax return, 

especially those individuals earning more than $100,000 a year.” It also reminded taxpayers of the sever-

ity of failure-to-file and failure-to-pay penalties which increase considerably if the failure is deemed 

fraudulent. ※ 

Filing a Final Return 

After signing the Constitution of the United States, Benjamin Franklin famously penned: “In this world, 
nothing is certain except death and taxes.” We all accept it, but we still don’t want to talk about them. 
People don’t want to talk to their children about them, and children don’t want to talk to their parents 
about them. But inevitably, we have to deal with them. The question is: Are you, or they, going to have 
a clue about what to do? 
 
If a taxpayer dies before his or her return is filed, his or her spouse or personal representative 
(executor, administrator, or other person responsible for the deceased person's property) must sign 
and file a tax return for the decedent (assuming a return must be filed). In general, the final individual 
income tax return of a deceased person should be filed the same way you would if the person were 
alive. The person filing the return should write "DECEASED," the decedent's name, and the date of 
death across the top of the tax return. If filing a joint return, write the name and address of the dece-
dent and the surviving spouse in the name and address fields. 
 
The final income tax return is due at the same time the decedent’s return would have been due had 
death not occurred, generally, April 15 of the following year, but the return can be extended. If paper 
filing, the decedent's final return should be mailed to the IRS Service Center for the area in which the 
decedent's personal representative (i.e., signer of the return) lives. A personal representative can sign 
the return on behalf of the decedent with the words "Personal Representative" next to the signature. A 
tax return for a decedent can be electronically filed. 
 
Claiming Income and Deductions in Year of Death 
If the surviving spouse did not remarry during the year, the spouse may file a joint return with the de-
cedent in the year of death. The joint return will include income and deductions for the decedent prior 
to the date of death and the surviving spouse's income and deductions for the entire year. In the dece-
dent's signature section of the return, a surviving spouse should indicate "filing as surviving spouse."  
        Continued on page 3  
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NOW 

Cold Fear by Rick Mofina 

 

RECENTLY 

Air Race  

by Andrew Watts  

and Chris Bauer 

 

The Go-Giver Leader  

by Bob Burg  

and John David Mann 

My in-laws seemed to typify what I think the WWII genera-
tion’s approach to retirement was. You saved, you scrimped, 
you paid off your mortgage and your credit cards, then, bought 
your last car so that when you hit retirement you could relax. 
Your retirement income was used for putting bread on the ta-
ble, gas in the car and healthcare. If there was any abundance, 
then you could think about luxuries or travel. Retirement, 
when it first occurred, was not planned as a long-term stage of 
life. This was also the generation that experienced the great 
depression. 
 
Today’s retiring baby boomers, as a group, 
are not approaching retirement in the 
same manner as their parents. Increasing-
ly, despite vanishing pensions, low 401(k) 
balances and threats to Social Security and 
other welfare programs, retiring baby 
boomers seem to have little or no desire to 
give up their current lifestyles. 
 
In a survey of baby boomers and retirees, The Securian Finan-
cial Group found just under half of the 526 retirees, 49%, car-
ried debt into retirement. Of those that carried debt into retire-
ment, 59% carried mortgages; 59% carried credit card balanc-
es, and just over 30% carried car loans. That debt may carry 
well into their retirement. Twenty-two percent expected it 
would take longer than 10 years to pay off their debt. 
 
There are some financial planners who suggest that retirees 
continue to carry a mortgage into, and throughout, retirement. 
Reinvest the money from your home equity, they say, and sud-
denly that new income is making your golden years a little 
more golden. Brilliant strategy, right? Wrong! 
 
The idea behind this strategy is that your residence produces 
no income, and your home equity is useless unless you borrow 
against it. Historically, in the long run, homes provide a rate of 
return below that of a properly diversified investment portfolio. 
Because home equity typically makes up a substantial portion 
of a retiree’s net worth, it is argued that by trading the asset of 
the equity in a home for a properly diversified portfolio asset 
you’ll make more money. Secondly, they say investments such 
as mutual funds or exchange traded funds are easily liquidated 
and can be sold piecemeal to meet extra spending needs. 
 
Lastly, it used to be argued that interest on a home loan is tax 
deductible, but the Tax Cuts and Jobs Act (TCJA) under the 
Trump administration changed that at least through 2025. It’s 
now estimated that less than ten percent of taxpayers itemize 
deductions. 
 
Despite the rosy picture painted by its proponents, a mortgage 
is simply another form of leverage. With leverage, your risk is 

The Truth About the “Tax-Advantages” and Other Myths  
of Carrying a Mortgage Into Retirement 

increased, and your financial life becomes more complicated. 
Furthermore, the income you get from your investment will 
likely fluctuate. Prolonged downward fluctuations like we saw 
in 2008 could erode your financial base, potentially jeopardiz-
ing your future stability and ability to keep up with the pay-
ment. This variability could affect your peace of mind. If you 
become frightened during swift downturns, you may overreact 
by tapping into your portfolio in order to pay off the mortgage. 
Instead of reaping the benefits of market increases you may end 

up suffering from market losses. 
 
Although 30-year average returns for stock 
market or mutual fund investments run 
around 10 to 12%, short-term returns are 
never the same as long-term returns. The 
average retiree’s investment horizon is gen-
erally much less than the “long-term”. You 

can’t expect steady annual returns that re-
semble historical averages. In other words, 

you can’t rely on average returns when thinking that you can 
invest your home equity and come out ahead. Unless you can 
invest in a vehicle with a guaranteed return that is at least 2% 
higher than your mortgage cost then you’re fooling yourself. 
Your mortgage has a guaranteed rate you’re committed to pay-
ing. If you can’t guarantee a 2% margin (most banks have at 
least a 2% spread between the interest rates they charge and 
the interest rates they pay) then the risk is not worth the down-
side. 
 
If you pay off your mortgage you’ll increase your cash flow, 
have less stress, fewer worries, and sleep better at night! 
 
Warning: Don’t pull money out of retirement accounts to 
pay off debt except in extremely rare circumstances. Done in-
correctly, you can end up paying thousands of dollars in unnec-
essary taxes and penalties. Make sure you consult a tax advisor 
before making a withdrawal from a retirement plan. ※ 

What I’m Reading... 
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Filing a Final Return—continued from page 1 

Example: Filing Form 1040 for year of death. 
Susan Smith died May 31. Her husband, Bob, did not remarry before 
the end of the year. He will file a joint return with Susan that will 
include his income for the entire year and her income for January 1-
May 31. Susan's estate should file Form 1041 (if required) for June 1 
through the end of the estate's tax year.  
 
In the year of a taxpayer's death, income properly included 
(generally, received) up to and including the date of death, generally 
is reported on the decedent's final Form 1040 while income includa-
ble for the rest of the tax year is reported on the estate's initial Form 
1041 income tax. Income that was earned at the time of death, but 
not includable in the decedent's income under his or her accounting 
method, is income in respect of a decedent (IRD). IRD is generally 
included in the taxable income of the decedent's estate, as well as in 
the amount subject to estate tax. Common examples of IRD include 
accrued interest income and retirement plan distributions made 
after the participant's death. Deductions accrued at the time of death 
are treated in a similar manner. 
 
The estate's representative should notify payors of income (financial 
institutions, brokerage firms, etc.) of the change in taxpayer as soon 
as possible. However, this process may not be completed until the 
next tax year, and income that is taxable to the estate may still be 
reported under the decedent's Social Security number. Until the 
payor's records are properly adjusted, the entire amount shown on 
the Form 1099 under the decedent's Social Security number should 
be entered on his final return and back out the portion that will be 
reported on the estate's Form 1041 (showing such amount as a 
"Nominee Distribution," with the name of the estate and the estate's 
tax identification number. This should help avoid IRS matching 
problems. 
 
A decedent’s net operating loss deduction from a prior year and any 
capital losses (including capital loss carryovers) can be deducted 
only on the decedent’s final income tax return. You can’t deduct any 
unused net operating loss or capital loss on the estate’s income tax 
return. 
 
Claiming a Refund Due 
If the decedent's return shows a refund, Form 1310 (Statement of 
Person Claiming Refund Due a Deceased Taxpayer) must be filed 
unless (1) a surviving spouse is filing an original or amended joint 
return with the decedent (in which case the spouse will automatical-
ly receive the refund), or (2) a personal representative is filing an 
original Form 1040, 1040-SR (for applicable years), or 1040-NR for 
the decedent and a copy of the court certificate appointing the rep-
resentative is attached to the return. Form 1310 (along with a copy 
of the court certificate showing his appointment) is required if the 
representative is claiming a refund on Form 1040X. 
 
Example: Filing Form 1310 to claim a refund. 
Karen died intestate on July 17, 2022. Her only surviving relative 
was George, a distant cousin, who will inherit all her property under 
state law. The court will not appoint a personal representative. 
George will sign Karen's 2022 return, which shows an overpayment 
of $1,000. A completed Form 1310 signed by George must be at-
tached to Karen’s 2022 Form 1040 for him to claim the refund. Proof 
of Karen's death (e.g., her death certificate) does not have to be at-
tached to the return, but should be kept by the person filing the 
Form 1310. 

Request for Prompt Assessment of Tax 
The personal representative of a decedent's estate is responsible for 
seeing that any additional taxes the decedent may owe are paid. The 
IRS usually has three years from the date a return is filed to assess 
additional taxes. A personal representative can shorten the time the 
IRS has to assess the decedent's estate with any additional tax from 
three years to 18 months by requesting a prompt assessment of the 
decedent's income taxes. The 18-month period begins on the date 
the IRS receives the request. Filing such a request may permit a 
quicker settlement of the tax responsibilities of the estate and earlier 
distribution of the estate property to beneficiaries. 
 
A prompt assessment is requested by filing Form 4810 [Request for 
Prompt Assessment Under Internal Revenue Code Section 6501(d)] 
where the decedent's return was filed. Form 4810 must be filed sepa-
rately from any other return and should not be filed until after the tax 
return listed on the form has been 
filed. 
 
Requesting a prompt assessment does 
not shorten the time the IRS has for 
assessing tax if no return or a fraudu-
lent return has been filed, or if the 
return includes a substantial under-
statement of income. 
 
Income tax liability may be forgiven 
for a decedent who dies due to ser-
vice in a combat zone, due to military 
or terrorist action, because of a terror-
ist attack, or while serving in the line 
of duty as an astronaut. ※ 

Looking For Someone You Can Rely On? 

• Business Insurance 
• Veterinarian 
• Medicare Plans 
• Business Coach 
• Health Insurance 
• Bathroom Remodeler 
• Auto/Home/Life Insurance 
• Heating and Air Conditioning Repair 
• Social Media Marketing 
• Realtor 
• Financial Advisor 
• Supplemental Cancer Insurance 
• Shaklee® Products 
• Mortgage Broker 
• Printer 
• Payroll Processing 
• Home Inspector 
• Custom Monogramming 

We really believe in the process of referrals, so part of the service we pro-
vide is to be sure to refer our clients and associates to other qualified busi-

nesspeople in the community. 
 

Below, you’ll find a list of areas in which we know very credible, ethical, 
and outstanding professionals. If you’re looking for a professional in a 

specific area we’ve listed, please feel free to contact us. We will be glad to 
put you in touch with the people we know who provide these services. 



4328 Boulevard Park S. • Mobile, AL 36609 

P: (251) 633-4070 • F: (251) 633-4071 

www.CPAMobileAL.com 

If and only to the extent that this publication contains contributions from tax professionals who are subject to the rules of professional conduct set forth in Circular 230, as promulgated by 
the United States Department of the Treasury, the publisher, on behalf, of those contributors, hereby states that any U.S. federal tax advice that is contained in such contributions was not 
intended or written to be used by any taxpayer for the purpose of avoiding penalties that may be imposed on the taxpayer by the Internal Revenue Service, and it cannot be used by any 
taxpayer for such purposes. 

To be removed from our mailing list, call/email us: 
(251) 633-4070 or info@CPAMobileAL.com. 
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This month’s special  
Member-Only call-in times for  

Lindsey’s Insider’s Circle will be  
1/23/23 from 2:00 to 4:00 pm.  

 
To schedule your appointment,  

contact Kristen at  
(251) 633-4070, or email: 

KDavis@CPAMobileAL.com. 

Just a reminder, or in case you haven’t 
heard, we’ve officially moved to our new  

office! Come see us at: 
 

4328 Boulevard Park S. 
Mobile, AL 36609 

Dear Clients: 
 
Thank you for honoring us with your Lindsey’s Insider’s 
Circle membership. After much deliberation, we have de-
cided to phase out the Circle. 
 
But we’re not going to leave you hanging in the wind.  
 
As a member of Lindsey’s Insider’s Circle, you were guar-
anteed that your membership investment would not exceed 
your current tax preparation and advisory fees. Generally, 
your membership fees have been reevaluated every two 
years. If your two-year period will be up in 2023, your 
membership will cover your 2022 tax preparation and ad-
visory services through this filing season. If your two-year 
period will be up in 2024, your membership will cover 
your tax preparation and advisory services through this 
and the next filing season. 
 
If you would like to continue the convenience of monthly 
payments, just let us know. We’ll treat your payments like 
a retainer, refunding any payments exceeding your fees or 
billing for any remainder. All retainer payments will be 
processed on the first of the month. 
 
Again, thank you for honoring us with your membership. 
We hope to continue being your trusted advisors. ※ 


